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ESTATE PLANNING REVIEW
An estate plan is important to your family's 
future security and your own peace of mind. Do 
you have an estate plan?  If so, is it up to date?  
It's important to review your estate planning 
documents every five to ten years or after a life 
changing event. Take a look at the check list to 
see where you are in your estate planning 
process.  Keep in mind, your Wealth Manager at 
Northwest is always available to provide strate-
gic guidance and work with you and your attor-
ney to make sure your family's estate planning 
needs are met. 

      Keep an updated net worth statement which
      includes       
 • Insurance policies, securities, bank  
 accounts, safe deposit boxes, real  
 estate, jewelry, artwork and retirement  
 accounts

      Review or create your estate planning  
      documents
 • Prepare a will and/or a trust
 • Prepare a power of attorney
 • Prepare an advance directive

      Store and record the location of all important  
      documents in one place
 • include a list of key advisors and their  
 contact information

      Give a copy of the information to someone       
      you trust and to your lawyer and wealth 
      manager

SEC FILINGS
Please read the Disclosure section for a summa-
ry of changes made to our Form ADV Parts 2A & 
2B, which we recently filed with the Securities 
and Exchange Commission (SEC). As a reminder, 
Registered Investment Advisers, like us, make at 
least annual filings with the SEC regarding 
changes in our business practices and how we 
manage money for our clients. It is the summa-
ry of these changes that you will find below in 

Disclosures. Should you want a complete copy 
of our Form ADV, please do not hesitate to 
contact anyone here at Northwest.

OUR PRIVATE WEALTH 
MANAGEMENT SERIES
Our Private Wealth Management Series 
(PWMS) on March 1st was well attended.  Mark 
Scarlett, Matt Roehr, and Alex Dolle covered 
some timely topics such as the interplay 
between oil prices and the US Dollar, the 
economic growth prospects of the US economy, 
international economic drivers, and important 
bond market data.  We always look forward to 
sharing our perspective with clients and 
enjoyed the feedback and questions we 
received from the attendees. If you were unable 
to attend the PWMS, we hope to see you next 
time.

NWIC IN THE COMMUNITY
Our involvement with 
the community contin-
ues into spring.  Matt 
Roehr began coaching 
3rd and 4th grade boys 
lacrosse just as March 
came to an end.  Matt 
played lacrosse in high 
school and college and 
has been translating his 
knowledge of the game 
to those who have just 
picked up a lacrosse 
stick for the first time.  

He has found the coaching opportunity 
immensely fulfilling and is looking forward to 
their first game in April.  Go Matt!!!
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Economic Overview 
The most recent installment from our Private 
Wealth Management Series was an overview on 
the state of the economy, including a refresher on 
oil prices, discussion of recent economic data, and 
the impact on our stock and bond strategy. What 
follows is a brief summary.

Oil production in the US began to increase steadily 
starting in the mid-2000s as a result of improved 
technology in the form of horizontal drilling and 
hydraulic fracturing, also known as “fracking,” 
which provided access to difficult to reach shale oil 
supplies. Increasing production eventually resulted 
in a domestic oil glut. It’s no surprise that an oil glut 
in the US, one of the world’s largest importers and 
users of oil, eventually led to oversupply globally 
and falling prices. A strengthening US dollar has 
further depressed the price of oil since many com-
modities, oil being the most notable, are priced in 
dollars. Falling prices and years of increasing supply 
have finally caused a reduction in US oil produc-
tion, with the four-week average barrels per day 
starting to decline around mid-2015. Production 
will continue to decline until supply and demand 
find some stability, offering firmer price levels. In 
the meantime US consumers have felt some relief 
at the gas pump, to the tune of roughly $120 billion 
a year, although the savings has not yet translated 
into meaningful spending increases.

In the broader economy, we find that the US econ-
omy, though chugging along steadily and positive-
ly, has not experienced the same level of recovery 
that is has coming out of prior recessions (See Chart).

Though there are likely many reasons for the 
slower growth, including potential short-comings 
in fiscal and monetary policy, and the massive 
deleveraging following the great recession, a likely 
culprit has been lagging productivity. Productivity, 
or output per labor hour, has averaged between 0 
and 1% for the past five years since growing at 
closer to 3.5% in the years immediately following 
the Great Recession. In the early years of the 
recovery employers hired fewer new employees 
and received more output per existing worker. 
However, as the recovery has continued along with 
hiring increases, productivity has fallen.

The unemployment rate, and associated statistics 
like job additions and wage growth, is a barometer 
for the economy’s strength and is closely watched 
for insight into the Fed’s timing on rate hikes. 
Despite a rosier employment picture recently, as 
painted by headline unemployment, digging into 
the data reveals a more ambiguous story. The Fed’s 
dual mandate for price stability and full employ-
ment would suggest that, with unemployment 
approaching the target rate, a continuation of its 
December 2015 interest rate hike would be inevi-
table. At the turn of the year, unemployment stood 
at 4.9%, well within the Fed’s estimates for 
longer-run normal rate of unemployment from 
4.7-5.8%. In the first quarter of 2016 the economy 
added 632,000 jobs and averaged over 220,000 per 
month for the trailing 12 months. The unemploy-
ment rate ticked up to 5.0% as a result of more 
workers joining the labor force—a good sign. The 
data becomes more opaque once you consider 
that the Fed watches two unemployment rates. 
The first—the U-3 unemployment rate—is the 
headline number, in this case 5%. The second—or 
U-6 unemployment rate—includes discouraged 
workers who have dropped out of the labor force, 

A Quarterly Publication by Northwest Investment Counselors



FIRST QUARTER 2016

NORTHWEST NEWS

© 2016 Northwest Investment Counselors, LLC LIVE WELL. RETIRE BETTER.—3—
A Quarterly Publication by Northwest Investment Counselors

resulting in a higher rate of unemployment, 
currently 9.8%. The difference between the U-6 
and the U-3, roughly five percentage points, 
represents slack in the labor market and the econ-
omy. It is one of the Fed’s strongest cases for not 
raising rates too quickly and remaining accommo-
dative.

One of the primary themes in the US economy and 
stock market in the last quarter of 2015 and the 
first quarter of 2016 was the weakened state of the 
Chinese economy, which realized its lowest annual 
growth in nearly 25 years.  China’s economy is still 
growing, albeit at a much slower pace, hitting 6.9% 
for 2015, down from over 14% in 2007. This is still 
well above the US at 2.4% growth and the Euro-
zone and Japan which grew 1.5% and 0.5%, respec-
tively. Due to diverging global economic growth 
rates, monetary policy from the world’s central 
banks has diverged. Europe’s central bank, under 
the direction of Mario Draghi, began a recent 
round of quantitative easing to keep monetary 
policy stimulative. Japan has taken the unprece-
dented measure of setting a negative policy rate to 
boost its stalling economy. Concurrently, the US 
Federal Reserve has begun to raise its key policy 
rate based on the assertion that the domestic 
economy is strengthening enough to warrant tight-
er policy, this despite the specter of inflation and 

the aforementioned labor market slack.

The challenge is to properly digest the constant 
torrent of macroeconomic variables, ignoring 
those that will have little long-lasting impact 
(remember Greece?) and focus on the larger 
themes that serve as a basis to our investment 
theses (e.g. appropriate discount rates). Although 
our job includes understanding what is happening 
in the broader economy, forecasts and predictions 
of these major themes can be wrong or unhelpful 
from an investment perspective. 

We invest in individual securities, which for both 
stocks and bonds, means understanding the econ-
omy at a company by company level. We conduct 
what’s known as bottom-up analysis, forming our 
overall opinion of whether or not the market is 
under or overvalued, not based on macroeconomic 
views and broad brushstrokes, but by the aggrega-
tion of our thoughts on each company we study 
and follow. If the sentiment from the majority of 
the companies we follow turns negative, and our 
company specific models suggest that future 
returns are limited, despite these being strong, 
competitive, viable companies, then we may be 
able to assume there will be harder economic 
times ahead, or at the very least we can conclude 
the market may be getting overheated. It doesn’t 
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mean we aren’t students of the broader economy, 
but it meanes we can better see through fads and 
hype for time tested, low volatility returns.

Turning to bonds specifically, there isn’t too much 
new to report that is exciting or different from 
prior quarters. Yes, the Fed raised rates, but

today’s 10-year Treasury yield of 1.80% could have 
been observed in February 2015, May 2013, May 
2012, or September 2011. This tells us that 
long-term growth and inflation expectations 
haven’t changed materially over the past five 
years, overlapping conveniently, or coincidentally, 
with the low productivity of the last five years. One 
phenomenon many of our clients may have 
noticed is the high degree of government agency 

bond activity in accounts holding our intermediate 
fixed income composite bonds. As we have written 
about in the past, we have been very active in 
buying callable bonds. The issuers of these callable 
bonds pay us a higher than normal interest rate for 
the right to essentially refinance if rates decline. To 
better understand callable bonds, think of 
refinancing the mortgage on your home. When 
rates decline by an amount such that your monthly 
savings outweigh the cost and hassle of completing 
the actual refinance, you may very well look to lock 
in a lower interest rate. Bond issuers can essential-
ly do the same thing. We pay very close attention 
to what is known as the option adjusted spread, or 
OAS, to find opportunities in the callable sector for 
a great return if the bond is called. Because we, the 
bondholders, are subject to a high degree of uncer-
tainty as to when the bond will be called away from 
the portfolio, we are more than appropriately com-
pensated if the bond is called. It is important to 
distinguish between timing uncertainty with credit 
worthiness. The bonds in question—government 
agency bonds—are among the highest credit quali-
ty in the world, and also exhibit excellent liquidity.
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Markets are off to a rocky start in 2016. Market 
volatility spiked as domestic markets, international 
markets, and commodity prices all took a 10% step 
down.  Amid the corrections some market partici-
pants were looking for the exits, but we were happy 
to see buying opportunities open up for a handful of 
the companies we follow.  During the quarter we 
added a new holding to the NWIC Equity Income 
Portfolio, Rockwell Automation (ROK).

Rockwell is a provider of industrial automation 
power, control, and information solutions.  It oper-
ates in two segments: architecture & software, and 
control products & solutions.  We think Rockwell has 
a wide economic moat based on the strength of its 
engineering and also on its high degree of customer 
switching costs.  This moat, something for which we 
look in our investments, protects the high quality 
economics of the business for you, the shareholder.  
Rockwell’s dividend yield, at the time of purchase 
was about 3.1%.  The dividend is supported by a 
solid balance sheet and prudent capital allocations.  
Management has continually demonstrated its 
desire to return cash to shareholders in the form of 
dividends and share repurchases.  Rockwell could 
face some headwinds due to the reduction of 
domestic and foreign capital expenditures as well as 
currency headwinds.  Even with these consider-
ations, Rockwell fills an important manufacturing 
niche and has plenty of cash on the balance sheet to 
weather the ups and down of a full market cycle.

The other portfolios, NWIC Blue Chip Growth and 
NWIC Smaller Companies, did not have any additions 
or divestments during the first quarter of 2016.  As 
stated before, we enjoyed new buying opportunities 
for the companies we have long favored.

KRAFT HEINZ
Some of our clients have had questions about the 
Kraft Heinz merger and the associated tax implica-
tions.  As you know Kraft Food Group and H.J. Heinz 
Company merged in July of 2015 to form Kraft 
Heinz Company, and for most of our clients this 
meant a small realized capital gain on the 2015 tax 
return.  If you or your CPA have any questions 
regarding your 1099, or how best to report the 
gain, please let us know and we will be happy to 
supply the guidance provided by Kraft Heinz Co.

MEDTRONIC
Another corporate action that has solicited ques-
tions from our clients or their CPAs is Medtronic’s 
acquisition of Covidien.  The acquisition closed on 
February 9th, 2015 and is considered a taxable 
event in the US.  Details regarding tax calculations 
for the acquisition can be found on the Medtronic 
website, http://www.medtronic.com.

—5—
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During the quarter we added a new 
holding to the NWIC Equity Income 

Portfolio, Rockwell Automation (ROK).
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Every day we receive solicitations from salespeo-
ple touting a new mutual fund or a new offering 
that has excellent historical returns, low correla-
tion to the market, and is “suitable for all clients.”  
No joke, that is verbatim from a recent salesper-
son.  Why that statement is completely wrong will 
be saved for another article.  To review the 
concept, liquidity is the ease or speed at which an 
asset can be converted into cash.  Saying that an 
asset  is highly liquid means the asset can easily be 
converted into cash and the conversion has a low 
cost in relation to the asset’s value.  An example of 
a relatively liquid asset would be a US investment 
grade corporate bond.  Saying that an asset is 
illiquid means it is difficult to convert the asset into 
cash and the conversion has a high cost in relation 
to the asset’s value.  An example would be your 
home.

Now back to the story.  While the salesperson is 
making their pitch, there is invariably a reference 
to the liquidity of the investment being offered, 
but it’s not always the same description.  Some 
salespeople use words like “enhanced liquidity,” 
“periodic liquidity,” “increased liquidity,” etc., 
which ultimately mean something other than daily 
liquidity.  When I say “daily liquidity,” think stocks, 
bonds, ETFs, and most mutual funds, all of which 
can be traded on a daily basis at the very minimum.  
The mention of these different types of liquidity 
sparks our frustration with some of these new 
investments being offered to the general public.  

The great thing about highly liquid assets is the 
value of the asset is always known.  For example, if 
you want to sell $100,000 worth of US investment 
grade corporate bonds trading at par, then you 
know you will receive approximately $100,000 for 
your bonds.  The counterparty to that trade will 
pay an amount close to $100,000, and the cost of 
the trade will likely be about 0.75% of the face 
value.  Stated another way, it costs $7.50 per 
$1,000 face value to transact that bond.  This cost 
is the difference between the buy price and the 

sale price and is known as the bid-ask spread.  
Having a small bid-ask spread essentially means 
two things; first, the asset can easily be converted 
to cash, and second, the market is functioning 
efficiently.  Now transpose that $7.50 cost for the 
bond sale to another asset like your home.  Imag-
ine selling your home and only paying $750 for 
every $100,000 in home value.  Generally real 
estate commission are 5% or greater, which means 
a cost of $5,000 for every $100,000 in home value.  
Wouldn’t a 0.75% commission be nice?  Let’s 
continue with that example to illustrate the other 
side of the liquidity spectrum.

When an asset is illiquid, e.g. your home, the asset 
cannot be easily converted to cash because the 
market is not efficient.  The home must be profes-
sionally inspected, we look at comparable homes 
in the area, a broker is typically employed to sell 
the home, etc.  After waiting for a potential buyer 
to come along, the buyer and seller must negotiate 
on the final selling price, which can be tens of thou-
sands of dollars different than where it was origi-
nally listed.  All these things and others decrease 
the liquidity of the asset.  In turn this decreases 
market efficiency and makes the value of that asset 
more opaque.

As assets become less liquid, other factors are 
distorted, most notably volatility and its close 
relative, standard deviation.  In the case of a US 
investment grade corporate bond, we can see the 
price fluctuate on a minute by minute basis and 
from this we can easily calculate the assets volatili-
ty and standard deviation.  If we have accurate 
price data we can calculate accurate measure-
ments of the associated risk and return for the 
asset in question.  On the other side of the spectrum 
if we look at the price of homes, it is extremely rare 

Liquidity 
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The great thing about highly liquid assets is 
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to see the same home trade within the same year.  
The result is long periods of time between price 
points, this is known as price smoothing.  As a 
result of price smoothing, we have distorted asset 
volatility and standard deviation, again biasing the 
risk return characteristics.

As you can see from this example, different assets 
have differing levels of liquidity.  Equally important 
is that the level of liquidity for any one asset can 
change over time.  Generally speaking, liquidity 
increases during periods of market prosperity and 
decreases during periods of market turmoil.  These 
periods of market turmoil are also the exact 
moments when liquidity is needed the most.  We 
can see evidence for decreased liquidity when the 
bid-ask spread increases.  Let’s use the same US 
investment grade corporate bond we spoke about 
earlier.  During late 2008, in the midst of a financial 
crisis, investment grade corporate bonds on aver-
age experienced a bid-ask spread that was over 2.5 
times higher than where bid-ask spreads are 

currently (See chart below).
 
Let’s get back to our salesperson and use the three 
things we know about liquidity, namely, assets that 
trade less often have lower liquidity, less liquid 
assets are more difficult to value due to biased risk 
metrics, and liquidity disappears during market 
turmoil.  The salesperson is only making his/her 
pitch because a financial institution saw a niche to 
fill and chose to fill it.  That niche is the demand by 
a large number of investors for high income gener-
ating assets, and the solutions are these new 
investment products.

As most of you are aware central banks all over the 
world have done two things over the last eight 
years.  They have one, flooded the financial 
markets with cash, and two, passed broad-reach-
ing comprehensive market reforms.  The conse-
quence of the first action was that interest rates 
are at historical lows, even negative in certain 
countries.  The consequence of the second action 

A Quarterly Publication by Northwest Investment Counselors

Bid-Ask Spreads of Corporate Bonds Have Narrowed
Percent of par

Source: Author’s calculations, based on Trade Reporting and Compliance Engine 
(TRACE) data from the Financial Industry Regulatory Authority.
Notes: The chart shows the five-day moving averages of effective bid-ask spreads. 
The spreads are computed daily for each investment-grade bond as the difference 
between the average dealer-to-client buy price and the average dealer-to-client-sell 
price, and then averaged across bonds.
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was that financial institutions no longer want to 
hold inventory or act as market makers.  The third 
unforeseen consequence of these two actions was 
that new investment products have sprung up, 
offering retail investors increased income while 
providing increased diversification through 
non-correlated asset classes.  This may sound like 
the deal of the century, but there is a tradeoff.  
There is always a tradeoff.  First, the investor often 
experiences an increase in income generation, but 
only at the expense of lower liquidity.  Second, 
with increased diversification often come exotic 
derivative strategies utilizing complex computer 
modeling.  This is where the whole picture comes 
together.

Investors have been denied safe income generat-
ing assets for eight years due to central bank 
policy.  Financial institutions are feeling the weight 
of ever increasing market oversight and have 
opted to withdraw from some of the market essen-
tial activities they have provided in the past.  So 
what does the average investor do?  He or she 
starts looking in other places trying to find some-
thing that will generate the type of return with 
which they are accustomed, and the sacrificial 
lamb is often liquidity.  Liquidity is quiet, it doesn’t 
make much noise as long as everything is humming 

along.  It is often an afterthought in our globally 
linked, instantaneous, go-go-go financial markets.  
But as we know, low liquidity can distort asset 
valuations, it can be very expensive, and it can dry 
up the minute we need it.

It is our opinion at NWIC that liquidity is a greatly 
underappreciated concept in today’s financial 
markets and one of the reasons why our portfolios 
place a strong importance on holding high quality 
and highly liquid assets.  Another way in which we 
ensure our clients do not experience a liquidity 
squeeze is through our Bucket Strategy for retire-
ment.  This strategy offers our clients two things.  
First, the peace of mind knowing that 10 years of 
retirement expenses are covered by a laddered 
bond portfolio.  Second, longevity risk is minimized 
by holding a portfolio of high quality stocks and 
stock like assets to generate future portfolio 
growth and stave off inflation.  

If you would like to talk with us about liquidity, 
our Bucket Strategy, or any other financial 
issue, please give us a call.

A Quarterly Publication by Northwest Investment Counselors

REQUEST YOUR 2016 RETIREMENT 
PLANNING GUIDE TODAY!
With our 2016 Retirement Planning Guide, we make it 
easy to plan where you want to be. Contact us today to 
get your copy and start planning!
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Relative to 
S&P 500

NW BLUE CHIP GROWTH STOCKS

Top 10 Holdings Percent

AutoZone Inc. 5%

Accenture PLC 4%

Oracle Corp.

Microsoft

4%

4%

Procter & Gamble 4%

Automatic Data Proc. 4%

Cisco Systems 4%

Apple Inc. 4%

PepsiCo Inc. 3%

Laboratory Corp. 3%

Top 10  Holdings Percent

AMN Healthcare 5%

Insperity 4%

Fair Isaac Co.

Broadridge Fin Sol

4%

4%

Wynn Resorts 4%

World Fuel Services 4%

Equifax 4%

DST Systems 4%

Forward Air 4%

T. Rowe Price 3%

NW SMALLER COMPANIES STOCKS

A Quarterly Publication by Northwest Investment Counselors

NW EQUITY INCOME STOCKS

Top 10 Holdings Percent

Emerson Elec. 5%

Stanley Black & Decker 5%

Johnson & Johnson 5%

Sysco Foods 5%

Adidas AG 5%

Paychex 5%

Clorox 4%

3M Company 4%

Wells Fargo 4%

McDonalds 4%

NW CASH RESERVES PLUS BONDS

Top 10  Holdings Coupon/Maturity Percent

Intuit 4%5.750% Due 03-15-17

Intl Paper Co 5.250% Due 04-01-16 3%

Federal Natl Mtg Assn 3%1.250% Due 09-28-16

Federal Farm Cr Bks

3%

0.750% Due 05-30-17

Laboratory Corp Amer Hldgs

3%

2.200% Due 08-23-17

Cameron International Corp 3%1.400% Due 06-15-17

Amgen Inc 1.250% Due 05-22-17 3%

Maxim Integrated Prods Inc 2%2.500% Due 11-15-18

Federal Natl Mtg Assn 2%1.000% Due 12-27-19

Scripps Networks Interact Inc 2%2.700% Due 12-15-16

NW INTERMEDIATE FIXED BONDS
Top 10  Holdings Coupon/Maturity Percent

Maxim Integrated Prods Inc 3%2.500% Due 11-15-18

Fiserv Inc 4.625% Due 10-01-20 2%

Federal Natl Mtg Assn 2%1.250% Due 09-28-16

Mead Johnson Nutrition Co

2%

4.900% Due 11-01-19

Symantec Corp

2%

Amgen Inc 4.100% Due 06-15-21 2%

2.750% Due  06-15-17

Carnival Corp 2%1.875% Due 12-15-17

Agilent Technologies Inc 3.200% Due 10-01-22 2%

El Segundo Calif Uni Sch Dist 1%2.264% Due 09-01-19

Federal Natl Mtg Assn 2%1.000% Due 12-27-19

Fixed Income Indices
Short-Term G/C

Intermediate G/C (Barclays Int.)

1 Year

0.6%

2.0%

3 Years

0.8%

1.7%

5 Years

1.0%

2.8%

Alternatives
Timber

Energy Infrastructure

Commodities

1 Year

-12.6%

-36.1%

-20.0%

3 Years

-0.3%

--

-16.8%

5 Years

0.2%

--

-13.3%

Real Estate 4.6% 10.8% 11.7%

Equity Indices
Large Stocks (S&P 500)

Small Stocks (Russell 2000)

International Stocks (EAFE)

1 Year

1.8%

-9.7%

-8.6%

3 Years

11.8%

6.9%

1.9%

5 Years

11.5%

7.2%

2.1%

MARKET INDEX DATA 
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Please read this Disclosure section for a summary of changes made to our Form ADV Parts 2A & 2B, which we recently filed with 
the Securities and Exchange Commission (SEC). As a reminder, Registered Investment Advisers, like us, make at least annual filings 
with the SEC regarding changes in our business practices and how we manage money for our clients. It is the summary of these 
changes that you will find below in Disclosures. Should you want a complete copy of our Form ADV, please do not hesitate to 
contact anyone here at Northwest.

Item 2 Material Changes
The following are material changes made since our last annual filing in 2015:

Part 2b of Form ADV Items 2 and 4
We updated the disclosures regarding Mark E. Scarlett’s volunteer activities. 
We updated the disclosures regarding Michelle C. Garcia’s volunteer activities.
We added disclosures regarding Christel Turkiewicz’s earning the right to use the Certified Divorce Financial Analyst (CDFA) 
designation and we updated her volunteer activities.

Investment Objectives. Please remember to contact us if there are any changes in your financial situation or investment 
objectives or if you wish to impose, add or modify any reasonable restrictions to our investment management services. 

Brochure Rule. Should you want a complete copy of our Form ADV Part II A & B, please contact us. 

Performance. Complete composite performance data and disclosures are available upon request. Your account performance may 
differ from our composite performance or model benchmarks due to specific holdings, weightings, cash, and any restrictions you 
placed upon us. Your performance, if included, is before management fees. Performance of indexes referenced does not include 
the deduction of management fees. Individual securities, if referenced above, do not represent all of the securities purchased, 
sold or recommended and you should not assume that any listed security was or will be profitable. Composite and individual 
security performance for the period above or your account(s) are available upon request. Your performance benchmark may 
differ from the model benchmarks displayed above depending on your specific asset allocation. 

Prices. Prices are obtained from independent pricing services and prices for certain securities, especially bonds or infrequently 
traded securities, may not represent the current price or market value. 

Proxy Voting. Specific proxy votes and policies are available upon request. We may choose not to vote the proxies of the companies 
which are transferred in with your account(s). 

Code of Ethics. We maintain a code of ethics. A copy of our code of ethics is available upon request. 

No Guarantee. Investments are not guaranteed. Market values will fluctuate and you may lose money. 

Securities Mentioned. The securities mentioned are not the only securities we have purchased in the last year for our clients.  If 
you would like a list of all securities purchased in the last year, please contact us.  Additionally, it should not be assumed that 
recommendations made in the future will be profitable or will equal the performance of the securities mentioned.
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Northwest Investment Counselors, LLC Privacy Policy
Northwest Investment Counselors, LLC, an investment advisory firm, is committed to safeguarding the confidential information of 
its clients. We do collect nonpublic personal information in order to open and administer your accounts with us and to provide 
you with accurate and pertinent advice. We hold all nonpublic personal information you provide to us in the strictest confidence. 
If we were to change our firm policy, we would be prohibited under the law from doing so without advising you first.
You may direct us not to make disclosures (other than disclosures required by law) regarding nonpublic personal information to 
non-affiliated third parties. If you wish to opt out of disclosures to non-affiliated third parties please contact us at (503) 607-0032.
Northwest Investment Counselors, LLC collects personal information about you from the following sources:
• Applications or other forms.
• Discussions with non-affiliated third parties.
• Information about your transactions with us or others.
• Questionnaires.
• Tax Returns.
• Estate Planning Documents.
Northwest Investment Counselors, LLC uses your personal information in the following manner:
• We do not sell your personal information to anyone.
• We limit employee and agent access to information only to those who have a business or professional reason for knowing, and 
only to non-affiliated parties as permitted by law. (For example, federal regulations permit us to share a limited amount of 
information about you with a brokerage firm in order to execute securities transactions on your behalf, or so that our firm can 
discuss your financial situation with your accountant or lawyer.)
• We will provide notice of changes in our information sharing practices. If, at any time in the future, it is necessary to disclose any 
of your personal information in a way that is inconsistent with this policy, we will give you advance notice of the proposed change 
so you will have the opportunity to opt out of such disclosure.
• We maintain a secure office and computer environment to ensure that your information is not placed at unreasonable risk.
• For non-affiliated third parties that require access to your personal information, including financial service companies, consul-
tants, and auditors, we also require strict confidentiality in our agreements with them and expect them to keep this information 
private. Federal and state regulators also may review firm records as permitted under law.
• We do not provide your personally identifiable information to mailing list vendors or solicitors for any purpose.
• Personally identifiable information about you will be maintained during the time you are a client, and for the required time 
thereafter that such records are required to be maintained by federal and state securities laws. After this required period of record 
retention, all such information will be destroyed.
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